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Top 7 Tips for Networking from someone that hated Networking ... ME! 

1. Make a note in your diary and commit to go. If that's not enough to make you go 
then tell someone that you are committed to going. That way they can hold you 
accountable 

 

2. GO! Feel the fear and do it anyway. It's so easy to make a million and one excuses 
not to go. Yes your heart might feel as if it's pumping out of your chest as if in a 
cartoon but each time you go it gets easier, honestly! 

 

3. Before you go prepare a little bit of info about you and your business. It doesn't have 
to be a formal elevator pitch that you've practiced in the mirror. It can be a simple 
sentence explaining what you do. Rehearsed elevator pitches can be off-putting 

 

4. Be yourself and relax - you aren't being tested! People genuinely want to network 
with you so that you can both build your businesses 

 

5. Someone told me once that people are interested more in themselves than in you, 
so be interested in them, ask them questions about their business. Put together a 
few questions in advance if you think it will help, such as 'How long have you been in 
business?', 'What's the one thing you really love about your job?', 'What made you 
set up in business for yourself?' 

 

6. Arrange to meet up with people for a coffee after the event so that you can both get 
to know each other. I think sometimes we think with Networking that it's about 
'selling' our business to people at these events. It's not about that, it's meeting 
people that may have connections to help you in your business and vice versa, so 
take some of that pressure off yourself, you don't have to sell and close a deal! 

 

7. Give it a go. You may be surprised and actually like it after all. I do now and I have a 
few people who can vouch for me that it was totally out of my comfort zone at one 
point! 

 

8. Networking is one of the quickest ways to get known in your field of business, 
making connections with others is key. Don't miss out on opportunities just because 
of fear. One thing I've learned as a Coach is that once you push through fear you 
start to question what it was all about in the first place. 


